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Disclaimer
This presentation has been prepared by Tesserent Limited (the "Company"). It does not purport to contain all the information that a prospective investor may require in connection with any potential investment in the
Company. You should not treat the contents of this presentation, or any information provided in connection with it, as financial advice, financial product advice or advice relating to legal, taxation or investment matters.
No representation or warranty (whether express or implied) is made by the Company or any of its officers, advisers, agents or employees as to the accuracy, completeness or reasonableness of the information,
statements, opinions or matters (express or implied) arising out of, contained in or derived from this presentation or provided in connection with it, or any omission from this presentation, nor as to the attainability of any
estimates, forecasts or projections set out in this presentation.
This presentation is provided expressly on the basis that you will carry out your own independent inquiries into the matters contained in the presentation and make your own independent decisions about the affairs,
financial position or prospects of the Company. The Company reserves the right to update, amend or supplement the information at any time in its absolute discretion (without incurring any obligation to do so).
Neither the Company, nor its related bodies corporate, officers, their advisers, agents and employees accept any responsibility or Liability to you or to any other person or entity arising out of this presentation including
pursuant to the general law (whether for negligence, under statute or otherwise), or under the Australian Securities and Investments Commission Act 2001, Corporations Act 2001, Competition and Consumer Act 2010 or
any corresponding provision of any Australian state or territory Legislation (or the Law of any similar Legislation in any other jurisdiction), or similar provision under any applicable law. Any such responsibility or liability is,
to the maximum extent permitted by Law, expressly disclaimed and excluded.

Nothing in this material should be construed as either an offer to sell or a solicitation of an offer to buy or sell securities. It does not include all available information and should not be used in isolation as a basis to invest in
the Company.
Future Matters
This presentation contains reference to certain intentions, expectations, future plans, strategy and prospects of the Company.
Those intentions, expectations, future plans, strategy and prospects may or may not be achieved. They are based on certain assumptions, which may not be met or on which views may differ and may be affected by
known and unknown risks. The performance and operations of the Company may be influenced by a number of factors, many of which are outside the control of the Company. No representation or warranty, express or
Implied, is made by the Company, or any of its directors, officers, employees, advisers or agents that any intentions, expectations or plans will be achieved either totally or partially or that any particular rate of return will be
achieved.

Given the risks and uncertainties may cause the Company's actual future results, performance or achievements to be materially different from those expected, planned or intended, recipients should not place undue
reliance on these intentions, expectations, future plans, strategy and prospects. The Company does not warrant or represent that the actual results, performance or achievements will be as expected, planned or intended.
US Disclosure
This document does not constitute any part of any offer to sell, or the solicitation of any offer to buy, any securities in the United States or to, or for the account or benefit of any "US person" as defined in Regulation S
under the US Securities Act of 1993 ("Securities Act"). The Company's shares have not been, and will not be, registered under the Securities Act or the securities Laws of any state or other jurisdiction of the United States,
and may not be offered or sold in the United States or to any US person without being so registered or pursuant to an exemption from registration including an exemption for qualified institutional buyers.
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Company Snapshot
• Tesserent Limited is an ASX-listed Software & Services
Company that provides Internet Security-as-a-Service to a wide
range of Australian and international customers, including
education providers, corporate enterprises, and government
customers.

• Tesserent has developed anMSSP Platform, which enables the
delivery of Security-as-a-Service to small and large
organisations’ computer networks.

• Tesserent has also appointed Channel Partners that use the
MSSP Platform to deliver Security-as-a-Service to their own
customers.

ASX Symbol
Existing Shares on Issue:
• Listed
• Escrowed
Total Ordinary Shares
Cash Balance (at 31 March 2016)
Share Price (05 April 2016)
Market Capitalisation

TNT
37,250,001
65,209,599
102,459,600
A$4.495
16.0 cents
A$16.4m

• In Australia, Tesserent’s customers currently include
organisations such as BMW, Toyota, Nintendo, The Good Guys,
Reece and Maxitrans.

• Industry sectors serviced by Tesserent include education,
financial services, transport, healthcare, religious institutions,
logistics, retail, government (federal, state and local), and
professional services.
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Market Opportunity
●

Tesserent’s Managed Security Service Provider (MSSP) Platform is a subscription-based cloud service that services strong demand in the
Security-as-a-Service market, forecast to increase from $US12.5 billion in 2015 to US$26.9 billion in 2019.
According to Frost and Sullivan:
“The number of cyber and virtual attacks has continued to
increase over the last decade. Both private and government
organisations have come under attack, driving information
security to become a priority. As a result, many organisations
are looking at MSSPs to ensure that their IT systems are
secured and resilient against attacks and potential breaches.
Awareness regarding the damage that can be caused
through a breach in IT security, both through loss of sensitive
data and manipulation of systems, is on the rise.”

Gartner: Forecast: Information Security, Worldwide, 2013-2019, 3Q15 Update
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MSSP Platform
The MSSP Platform allows Tesserent and its Channel Partners to effectively
deliver the primary security functions for an organisation’s computer network
including its firewall, content inspection, intrusion detection and bring-yourown-device support. The MSSP Platform comprises three main components:
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●

a security engine (delivered either on hardware or as software) that is
deployed to an organisation either on their network or in the cloud;

●

a management suite that is used to communicate with the security engine
for the purpose of keeping the security engine up-to-date and applying
organisation-specific changes; and

●

a monitoring system that processes status and event information to detect
issues and identify new threat intelligence.
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Tesserent’s Highly Scalable MSSP Centric Model
●

Tesserent developed the highly scalable MSSP Platform as an “MSSP
Centric Model” whereby an identical system is provided to all customers.

By comparison, Tesserent considers that some of the issues with a “Client
Bespoke Model” are as follows:

●

In Tesserent’s opinion this makes the MSSP Platform highly scalable in
comparison to a “Client Bespoke Model” where disparate customised
systems are provided to the customer.

●

Customers often have different configurations, which increases complexity
and operational costs, which inhibits the ability to rapidly scale a managed
security business.

●

The systems do not have the same level of automation as they are not
designed to service high numbers of customers from a security operations
centre, which ultimately requires greater numbers of security engineers to
service customers.

●

MSSPs have to deal (both commercially and technically) with a range of
product providers.

●

MSSPs have to try to hire employees with broad vendor experience and
multiple security platform experience who are capable of maintaining
disparate customised systems.

The benefits of an MSSP Centric Model are:
●

Highly Scalable – Enabling MSSP Channel Partners to service thousands of
customers and security appliances from a single management portal and security
operations centre.

●

Reduced Operational Costs – Designed specifically for MSSPs, Tesserent’s
MSSP Platform delivers a high level of automation; and by negotiating technology
embedding arrangements, Tesserent is able to provide operational savings to its
Channel Partners through simplified and reduced licensing fees, pre-integration of
security vendor technologies and automation of updates.

●

Reduced Development Costs - Tesserent has contractual arrangements with
some of the leading cyber-security companies in the world. This means that
Channel Partners can enjoy all of the benefits of a cutting-edge platform without
large upfront costs and ongoing research and development investment.

●

White Label Solution - Allowing Channel Partners to build their own brand and
products with a full suite of optional white label features.
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Milestones Achieved Since Listing
• Tesserent Limited (ASX: TNT) successfully listed on the Australian Securities Exchange
on Monday 15th February 2016, following the early closure of its oversubscribed $7 million
IPO. Since listing, the company has:

- Held discussions with a number of potential channel partners, with the aim of
greater sales exposure over the coming year;

- Acquired the business of Blue Reef Pty Ltd, a leading provider of cyber-security
solutions in the education market;

- Enhanced the company’s core platform to facilitate easy adoption by partners;
- Held on-going discussions with potential partners, including telecommunication
companies, network providers, and managed services providers that, if successful,
should yield solid on-going annuity revenue streams; and

- Continued to be active in identifying potential acquisition targets that will bring
additional revenue, earnings, customer reach, and technology.
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Acquisition of Blue Reef Pty Ltd
Leading Provider of Education Cyber-Security Services
•

Tesserent will pay a total of $3,575,000 to Blue Reef Pty Ltd to acquire all of the business,
operations, and intellectual property of Blue Reef Pty Ltd, made up of:
-

$1.0 million in cash ($500,000 to be paid on completion of the deal, with two subsequent
payments of $250,000 in six months and twelve months, respectively); and

-

12,875,000 ordinary fully paid shares valued at $0.20 per share (of which 75% are
escrowed for 24 months).

•

The acquisition allows Tesserent to further consolidate its strong position in the education
vertical, where cyber-security is a high priority.

•

The deal will add more than 150 education clients to Tesserent’s already-impressive
education customer list and will provide key technology that Tesserent can use across its
world-wide customer base.

•

The transaction is immediately earnings accretive for Tesserent, provides a number of
synergistic benefits, and is cash flow positive.

•

In addition to the technology, Tesserent are also gaining a highly-skilled team who will
enhance Tesserent’s existing development, sales, and operations capabilities.

•

Furthermore, the deal increases Tesserent’s reach through partner relationships in Asia and
the United States.
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Growing international user footprint
Users in:
•

USA

•

Australia

•

New Zealand

•

UK

•

Germany

•

Gibraltar

•

South Korea

•

Hong Kong

•

China

•

UAE

•

Singapore

Channel
Partners in:
UK
South Korea

Hong Kong
UAE

Tesserent and its Channel Partners service over 190 organisations across 11 countries and territories
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Proven Business with Strong Customer Validation

• Existing blue-chip client
base

• Strong Customer Growth
within the defined market
segments of Education,
Local Government, and
Corporate & Enterprise
• Since successfully listing
the Directors have shifted
focus onto strategic and
growth related opportunities

• New contracted revenue
from a recently-won state
government deal
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Leadership Team

Keith Glennan
(Managing Director)

Russell Yardley
(Chairman)

Steve Bertamini
(Non-Executive Director)

Greg Baxter
(Non-Executive Director)

Keith has been in the IT
industry for over 30 years
and operating in the
managed security business
since 2002. Keith formulated
Tesserent’s current business
strategy and has been CEO
since 2012.

Russell has over 35 years of
entrepreneurial and
corporate experience in the
IT sector. He is a nonexecutive board member for
a number of organisations
including chairman of
Readify Limited and Folk Pty
Ltd.

Steve has extensive finance
experience. He is currently
CEO of Al Rajhi Bank, a
bank with total assets of
over 70 billion USD. He was
formerly CEO of GE
Australia and New Zealand
and CEO of Consumer
Banking at Standard
Chartered Bank.

Greg is currently Global
Head of Digital at Citibank.
Previously Greg was a
Partner and U.K. Board
member at Booz &
Company. Greg is a council
member of Chatham House,
a leading international affairs
think tank.
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Paul Brandling
(Non-Executive Director)

Paul is a director of Vocus
Communications following
the recent merger with
Amcom, where he served as
NED for 2 years. Previously
he was VP and MD of HP
South Pacific.
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Investment Proposition
•

Market Position

•

•

Scalable Sales Channel Model & Technology

-

The MSSP Platform can be delivered to organisations as a cloud service, which makes it highly scalable since cloud computing allows a business to easily
upscale or downscale its IT requirements as and when required.

-

Indirectly this provides Tesserent with the opportunity to generate revenue from a wider range of potential organisations than Tesserent could achieve with
its own sales resources.

Subscription Model

•

Tesserent generates recurring revenues as a result of the sale of Security-as-a-Service under a subscription model.

Existing Security Data Supplier Relationships

•

Tesserent and its Channel Partners provide Security-as-a-Service to more than 190 organisations located in 11 countries and territories. Australian
organisations currently serviced by Tesserent include BMW, Toyota, Nintendo, The Good Guys, Reece, and Maxitrans .

Tesserent has important global relationships with leading software security data providers including companies like Cisco, Spamhaus, SURBL., and others.

Highly Experienced Management and Board

-

Tesserent has a highly experienced management team and board with global and industry-relevant experience.
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Contacts

Company

Media

Investors

Keith Glennan
Tesserent Ltd
Level 2, 683 Burke Rd
Camberwell, VIC 3124
T: +61 3 9880 5559
M: +61 433 143 214
keith.glennan@tesserent.com

Rudi Michelson
Monsoon Communications
Level 12, 15 William Street
Melbourne Vic, 3000
T: +61 3 9620 3333
M: +61 411 402 737
rudim@monsoon.com.au

Benjamin Yeo
Novus Capital Limited
Level 8, 330 Collins St
Melbourne Vic, 3000
T: +61 3 8602 1713
M: +61 403 351 836
ben.yeo@novuscapital.com.au
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